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Course Introduction

In today's rapidly evolving real estate market, driven by technological innovation and global accessibility,
Virtual Reality (VR) and Augmented Reality (AR) are revolutionizing how properties are showcased,
experienced, and sold. Training Course on Virtual Reality (VR) and Augmented Reality (AR) in Property
Showings is meticulously designed to equip with the cutting-edge knowledge and practical skills necessary.
Beyond traditional photos and videos, this specialized discipline demands a forward-thinking and creative
mindset, blending technical understanding, visual storytelling, interactive design, and the leveraging of
emerging platforms to create unparalleled viewing experiences, broaden market reach, and significantly
accelerate the sales cycle. This program delves into nuanced methodologies for developing and integrating
VR virtual tours, AR property visualizations, and interactive 3D models, mastering advanced content
creation tools and hardware considerations, and exploring cutting-edge approaches to remote client
interaction, personalized experiences, and performance analytics within immersive environments. A
significant focus will be placed on understanding the interplay of technology capabilities, user experience
design, and market trends across diverse property types (residential, commercial, new developments),
managing complex content production workflows, and optimizing the client journey through seamless virtual
engagements. By integrating industry best practices, analyzing real-world successful VR/AR real estate
applications globally and in markets like Nairobi, and engaging in hands-on software demonstrations,
content creation exercises, and platform evaluations, attendees will develop the strategic acumen to
confidently embrace these transformative technologies, fostering unparalleled market differentiation, client
satisfaction, and securing their position as indispensable leaders in modern real estate innovation.

Programme Curriculum

Training Course on Virtual Reality (VR) and Augmented Reality (AR) in Property Showings

Introduction:



In today's rapidly evolving real estate market, driven by technological innovation and global accessibility,
Virtual Reality (VR) and Augmented Reality (AR) are revolutionizing how properties are showcased,
experienced, and sold. Training Course on Virtual Reality (VR) and Augmented Reality (AR) in Property
Showings is meticulously designed to equip with the cutting-edge knowledge and practical skills necessary.
Beyond traditional photos and videos, this specialized discipline demands aforward-thinking and creative
mindset, blending technical understanding, visual storytelling, interactive design, and the leveraging of
emerging platforms to create unparalleled viewing experiences, broaden market reach, and significantly
accelerate the sales cycle.

This program delves into nuanced methodologies for developing and integrating VR virtual tours, AR
property visualizations, and interactive 3D models, mastering advanced content creation tools and
hardware considerations, and exploring cutting-edge approaches to remote client interaction,
personalized experiences, and performance analytics within immersive environments A significant focus
will be placed on understanding the interplay oftechnology capabilities, user experience design, and
market trends across diverse property types (residential, commercial, new developments), managingcomplex
content production workflows, and optimizing the client journey through seamless virtual engagements.
By integrating industry best practices, analyzing real-world successful VR/AR real estate applications
globally and in markets like Nairobi, and engaging in hands-onsoftware demonstrations, content creation
exercises, and platform evaluations, attendees will develop the strategic acumen to confidently embrace
these transformative technologies, fostering unparalleled market differentiation, client satisfaction, and
securing their position as indispensable leaders inmodern real estate innovation.

Course Objectives:
Upon completion of this course, participants will be able to:

Analyze core principles and strategic responsibilities of VR/AR in modern real estate marketing.
Master sophisticated techniques for creating and deploying immersive VR property tours.
Develop nuanced AR applications for on-site property visualization and enhancement.

Implement effective strategies for integrating VR/AR into the property showing and sales process
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Manage complex content production workflows for VR/AR assets (3D models, panoramas).
Apply robust strategies for remote client engagement and virtual open houses using VR/AR
Understand the technical requirements and hardware considerations for VR/AR implementation.
Leverage emerging platforms and software tools for VR/AR content creation and delivery.
Optimize user experience design for intuitive and impactful immersive property showings.
Formulate specialized VR/AR strategies for diverse property types (e.g., pre-construction, luxury
homes).

11. Conduct advanced performance measurement and ROl analysis of VR/AR initiatives.

12. Navigate challenging situations such as technical glitches and client VR/AR adoption barriers.3
13. Develop a holistic strategic plan for embracing VR/AR to revolutionize property marketing and
sales.
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Target Audience:

This course is designed for real estate professionals seeking advanced skills in Virtual Reality (VR) and
Augmented Reality (AR):

1. Real Estate Agents and Brokers: Seeking to offer innovative property showing experiences.

2. Real Estate Marketing Managers: Aiming to integrate immersive technologies into their campaigns.

3. Real Estate Developers: Focused on showcasing pre-construction projects and attracting buyers
globally.

4. Architects and Interior Designers: Wishing to visualize designs in AR/VR for clients.

5. PropTech Innovators and Startups: Exploring new applications for VR/AR in real estate.

6. Real Estate Photographers/Videographers: Looking to expand their services into 3D and immersive
content.

7. Sales and Customer Experience Managers: Seeking to enhance client engagement through
technology.

8. Brokerage Owners/Team Leaders: Planning to adopt cutting-edge technology to gain a competitive
edge.

Course Duration: 5 Days

Course Modules:



e Module 1: Introduction to Immersive Real Estate
o Defining Virtual Reality (VR), Augmented Reality (AR), and Mixed Reality (MR)in real estate.
o Understanding the evolution of property showings and the role of immersive tech.
Analyzing the benefits and challenges of adopting VR/AR in real estate.
o Overview of the current VR/AR hardware landscape (headsets, devices).
o Strategic importance of immersive experiences in the modern buyer's journey.
e Module 2: Mastering Virtual Reality (VR) Property Tours
o Techniques for creating 360-degree panoramic virtual tours.
o Utilizing specialized cameras and software (e.g., Matterport, Zillow 3D Home)for VR tours.*
o Adding interactive elements: hotspots, floor plans, embedded media.®
o Best practices for optimizing VR tour quality and user experience.
o Case Study: Developing a high-resolution VR tour for a luxury residential property.
e Module 3: Advanced Augmented Reality (AR) for Property Visualization
o Understanding AR application types for real estate (e.qg., furniture placement, exterior
visualization).
o Leveraging AR apps and platforms (e.g., Apple ARKit, Google ARCore, specific real estate AR
apps).
o Creating 3D models for AR integration (e.g., visualizing new structures on a vacant lot).
o Interacting with AR overlays to showcase property features and potential &
o Case Study: Designing an AR experience to visualize different renovation options within an
existing property.
e Module 4: Content Creation & Production Workflows
Planning VR/AR content strategies: storyboarding, shot lists, asset requirements.”
Techniques for 3D scanning and photogrammetry to create realistic models.
Utilizing 3D modeling software (e.g., SketchUp, Revit, Blender) for architectural visualization.8
Post-production processes: stitching panoramas, optimizing models, adding effects.
Case Study: Outlining the full production workflow for creating an interactive VR tour and AR
visualization for a new development project.
e Module 5: Integrating VR/AR into the Sales & Marketing Funnel
Strategies for showcasing VR/AR tours on websites, social media, and listing portals.
Conducting remote property showings using VR/AR platforms.
Utilizing VR headsets in sales centers for immersive new development experiences.
Measuring the impact of VR/AR on lead generation and conversion rates.
Case Study: Implementing a strategy for using VR tours to qualify international buyers for a
property in Nairobi.
e Module 6: User Experience (UX) Design for Immersive Showings
Principles of intuitive navigation and interaction within VR/AR environments.
Designing for comfort and accessibility in immersive experiences.
Creating emotional connections through engaging visual and audio elements®
Personalizing VR/AR experiences for individual client preferences.
Case Study: Redesigning a virtual tour's navigation to improve user flow and reduce cognitive
load.
e Module 7: Technical Considerations & Troubleshooting
Understanding hardware requirements for optimal VR/AR performance (PC, mobile, standalone
headsets).
Managing file sizes, streaming capabilities, and rendering performance.
Common VR/AR technical challenges and troubleshooting techniques.
Ensuring data security and privacy in immersive platforms.10
Case Study: Diagnosing and resolving common issues encountered during a live virtual property
showing.
e Module 8: Emerging Trends, ROl & The Future of Immersive Real Estate
Exploring Metaverse implications for real estate (virtual land, digital twin).
Impact of Al and machine learning on VR/AR content creation and personalization.
Calculating the ROI of VR/AR investments in terms of time saved and sales uplift.
Future applications: holographic displays, haptic feedback, real-time collaboration in VR
Case Study: Debating the long-term strategic benefits and investment considerations for a
brokerage adopting a full VR/AR suite.
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Training Methodology

e Interactive Workshops: Facilitated discussions, group exercises, and problem-solving activities.



Case Studies: Real-world examples to illustrate successful community-based surveillance practices.
Role-Playing and Simulations: Practice engaging communities in surveillance activities.

Expert Presentations: Insights from experienced public health professionals and community leaders.
Group Projects: Collaborative development of community surveillance plans.

Action Planning: Development of personalized action plans for implementing community-based
surveillance.

Digital Tools and Resources: Utilization of online platforms for collaboration and learning.

e Peer-to-Peer Learning: Sharing experiences and insights on community engagement.

Post-Training Support: Access to online forums, mentorship, and continued learning resources.

Register as a group from 3 participants for a Discount

Send us an email: info@fineskilltrainingcenter.com or call +254769199797

Certification

Upon successful completion of this training, participants will be issued with a globally recognized certificate.

Tailor-Made Course

We also offer tailor-made courses based on your needs.

Key Notes

Participants must be conversant in English.

Upon completion of training, participants will receive an Authorized Training Certificate.

The course duration is flexible and can be modified to fit any number of days.

Course fee includes facilitation, training materials, 2 coffee breaks, buffet lunch, and a Certificate upon
successful completion.

One-year post-training support, consultation, and coaching provided after the course.

e Payment should be made at least a week before the training commencement to FINESKILL TRAINING

CENTER account, as indicated in the invoice, to enable better preparation.

Upcoming Scheduled Sessions

Start Date End Date Location Price

10 Aug 2026 14 Aug 2026 Online $1,100
17 Aug 2026 21 Aug 2026 Online $1,100
24 Aug 2026 28 Aug 2026 Online $1,100
31 Aug 2026 04 Sep 2026 Online $1,100
07 Sep 2026 11 Sep 2026 Online $1,100
14 Sep 2026 18 Sep 2026 Online $1,100

21 Sep 2026 25 Sep 2026 Online $1,100


mailto:info@fineskilltrainingcenter.com

Start Date End Date Location

28 Sep 2026 02 Oct 2026 Online $1,100

Ready to enroll or request a customized program? Book online or contact us:

Register Online Now

Email: info@fineskilltrainingcenter.com | Website: www.fineskilltrainingcenter.com


https://www.fineskilltrainingcenter.com/courses/training-course-on-virtual-reality-vr-and-augmented-reality-ar-in-property-showings

