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Course Introduction

Real Estate Private Placement Offerings represent a critical avenue for raising capital for real estate

ventures outside of traditional public markets or institutional lending. These offerings allow developers,

sponsors, and fund managers to solicit investments directly from a select group of accredited or

sophisticated investors, bypassing many of the stringent and time-consuming regulatory requirements

associated with public offerings. This flexibility enables quicker access to capital, tailored deal structures,

and often more attractive returns for investors willing to undertake a higher degree of illiquidity and specific

risks. However, navigating the complexities of private placement offerings demands a profound

understanding of securities laws, investor qualification rules, meticulous documentation (e.g., Private

Placement Memorandums), and effective investor relations. For anyone involved in real estate finance,

from those seeking capital for projects to individuals looking to invest in exclusive real estate opportunities,

mastering the intricacies of private placement offerings is paramount for unlocking unique deal flow and

achieving strategic financial objectives. Failure to comply with regulations or adequately inform investors

can lead to severe legal and financial repercussions. Training Course on Real Estate Private Placement

Offerings is meticulously designed to equip with the advanced theoretical insights and intensive practical

tools necessary to excel in Real Estate Private Placement Offerings. We will delve into sophisticated

methodologies for structuring compliant and appealing private offerings, master the intricacies of identifying

and engaging qualified investors, and explore cutting-edge approaches to preparing robust offering

documents, managing regulatory compliance, and fostering long-term investor relationships. A significant

focus will be placed on understanding the nuances of different exemption rules (e.g., Regulation D,

Regulation A), the due diligence requirements for both issuers and investors, and strategies for managing

liquidity and reporting post-offering. By integrating industry best practices, analyzing real-world complex real

estate private placement case studies, and engaging in hands-on documentation review and investor

outreach exercises, attendees will develop the strategic acumen to confidently participate in and execute

private placement offerings, fostering unparalleled capital formation and exclusive investment access, and

securing their position as indispensable assets in the forefront of private real estate finance.



Programme Curriculum

Training Course on Real Estate Private Placement Offerings

Introduction 

Real Estate Private Placement Offerings represent a critical avenue for raising capital for real estate ventures

outside of traditional public markets or institutional lending. These offerings allow developers, sponsors, and

fund managers to solicit investments directly from a select group of accredited or sophisticated investors,

bypassing many of the stringent and time-consuming regulatory requirements associated with public offerings.

This flexibility enables quicker access to capital, tailored deal structures, and often more attractive returns for

investors willing to undertake a higher degree of illiquidity and specific risks. However, navigating the

complexities of private placement offerings demands a profound understanding of securities laws, investor

qualification rules, meticulous documentation (e.g., Private Placement Memorandums), and effective investor

relations. For anyone involved in real estate finance, from those seeking capital for projects to individuals

looking to invest in exclusive real estate opportunities, mastering the intricacies of private placement offerings is

paramount for unlocking unique deal flow and achieving strategic financial objectives. Failure to comply with

regulations or adequately inform investors can lead to severe legal and financial repercussions.

Training Course on Real Estate Private Placement Offerings is meticulously designed to equip with the

advanced theoretical insights and intensive practical tools necessary to excel in Real Estate Private

Placement Offerings. We will delve into sophisticated methodologies for structuring compliant and

appealing private offerings, master the intricacies of identifying and engaging qualified investors, and

explore cutting-edge approaches to preparing robust offering documents, managing regulatory

compliance, and fostering long-term investor relationships. A significant focus will be placed on

understanding the nuances of different exemption rules (e.g., Regulation D, Regulation A), the due diligence

requirements for both issuers and investors, and strategies for managing liquidity and reporting post-offering.

By integrating industry best practices, analyzing real-world complex real estate private placement case studies,

and engaging in hands-on documentation review and investor outreach exercises, attendees will develop the

strategic acumen to confidently participate in and execute private placement offerings, fostering unparalleled

capital formation and exclusive investment access, and securing their position as indispensable assets in

the forefront of private real estate finance.

Course Objectives

Upon completion of this course, participants will be able to:

1. Analyze the fundamental concept and strategic advantages of real estate private placement offerings.

2. Differentiate between public and private securities offerings in the context of real estate.

3. Comprehend the primary securities exemptions utilized for real estate private placements (e.g.,

Regulation D, Regulation A).

4. Master the requirements for accredited and sophisticated investors under relevant regulations.

5. Develop expertise in structuring real estate private placement offerings for various property types

and investment strategies.

6. Understand the critical components and legal implications of a Private Placement Memorandum (PPM)

.

7. Formulate effective investor targeting and outreach strategies while adhering to solicitation rules.

8. Implement robust financial modeling techniques for real estate projects within offering documents.



9. Analyze the legal and compliance framework governing private placements (federal and state "Blue

Sky" laws).

10. Apply rigorous due diligence processes from both the issuer's and investor's perspectives.

11. Explore strategies for managing investor relations and reporting post-offering.

12. Understand the challenges and opportunities related to liquidity and exit strategies for private

placement investors.

13. Design a comprehensive roadmap for launching and managing a real estate private placement

offering.

Target Audience 

This course is designed for professionals seeking to understand or engage in real estate private placements:

1. Real Estate Developers & Sponsors: Seeking capital for projects through private offerings.

2. Real Estate Fund Managers: Raising capital for private real estate funds.

3. Accredited Investors: Evaluating investment opportunities in private real estate offerings.

4. Financial Advisors & Wealth Managers: Guiding clients on private real estate investments.

5. Securities Attorneys: Advising clients on private placement compliance.

6. Investment Bankers: Facilitating private capital raises for real estate.

7. Real Estate Investment Analysts: Evaluating and structuring private deals.

8. Compliance Officers: Ensuring adherence to securities regulations in real estate. 

Course Duration: 5 Days

Course Modules 

Module 1: Introduction to Private Placements in Real Estate 

Defining Private Placement Offerings and their role in real estate finance.

Key advantages of private placements over public offerings for issuers.

Benefits for investors: access to exclusive deals, potentially higher returns.

Historical context and evolution of private placements in real estate.

Overview of the regulatory landscape (federal and state). 

Module 2: Primary Exemptions: Regulation D Deep Dive

Understanding Regulation D and its strategic importance.

Rule 506(b): Private offerings without general solicitation, accredited & sophisticated investors.

Rule 506(c): General solicitation allowed, but all investors must be accredited.

Practical implications of each rule for real estate issuers and investors.

Filing requirements with the SEC (Form D).

Module 3: Alternative Exemptions: Regulation A and Crowdfunding

Regulation A (Tier 1 & Tier 2): Mini-public offerings with broader investor access.

Requirements for Regulation A offerings: SEC qualification, financial statements, ongoing reporting.

Regulation Crowdfunding (Reg CF): Small offerings for unaccredited investors.

The role of broker-dealers and funding portals in Reg CF offerings.

When to choose Reg A or Reg CF over Reg D for real estate.

Module 4: Structuring the Real Estate Private Offering



Choosing the right legal entity: LLC, Limited Partnership, Corporation.

Investment structures: Equity offerings, debt offerings (notes), preferred equity.

Key terms to consider: Distributions, promote, governance, liquidation preference.

Role of the sponsor/general partner and alignment of interests.

Tailoring the offering to specific property types (e.g., multifamily, commercial, development). 

Module 5: The Private Placement Memorandum (PPM) & Offering Documents

Purpose and legal significance of the Private Placement Memorandum.

Essential sections of a PPM: Executive Summary, Risk Factors, Use of Proceeds.

Financial Projections: Developing realistic pro formas, waterfall analyses.

Subscription Agreement: Legal contract between issuer and investor.

Due diligence questionnaires and investor suitability. 

Module 6: Investor Identification, Outreach & Relations

Defining and verifying accredited investors and sophisticated investors.

Rules regarding general solicitation and advertising for each exemption.

Strategies for investor targeting and building an investor database.

Effective communication with potential and existing investors.

Building long-term investor trust and transparency.

Module 7: Legal & Compliance Framework

Federal securities laws: Securities Act of 1933, Securities Exchange Act of 1934.

State "Blue Sky" laws: State-level securities regulations and notice filings.

Anti-Money Laundering (AML) and Know Your Customer (KYC) requirements.

Avoiding fraud and misrepresentation in private offerings.

Consequences of non-compliance and enforcement actions.

Module 8: Post-Offering Management & Exit Strategies

Ongoing investor reporting and financial statements.

Managing distributions and capital calls.

Investor relations best practices for the full lifecycle of the investment.

Liquidity challenges in private placements and potential secondary markets.

Typical exit strategies for real estate private offerings (sale of asset, refinancing, recapitalization). 

Training Methodology 

Interactive Workshops: Facilitated discussions, group exercises, and problem-solving activities.

Case Studies: Real-world examples to illustrate successful community-based surveillance practices.

Role-Playing and Simulations: Practice engaging communities in surveillance activities.

Expert Presentations: Insights from experienced public health professionals and community leaders.

Group Projects: Collaborative development of community surveillance plans.

Action Planning: Development of personalized action plans for implementing community-based

surveillance.

Digital Tools and Resources: Utilization of online platforms for collaboration and learning.

Peer-to-Peer Learning: Sharing experiences and insights on community engagement.

Post-Training Support: Access to online forums, mentorship, and continued learning resources.

 



Register as a group from 3 participants for a Discount 

Send us an email: info@fineskilltrainingcenter.com or call +254769199797 

Certification 

Upon successful completion of this training, participants will be issued with a globally recognized certificate. 

Tailor-Made Course 

We also offer tailor-made courses based on your needs. 

Key Notes 

Participants must be conversant in English.

Upon completion of training, participants will receive an Authorized Training Certificate.

The course duration is flexible and can be modified to fit any number of days.

Course fee includes facilitation, training materials, 2 coffee breaks, buffet lunch, and a Certificate upon

successful completion.

One-year post-training support, consultation, and coaching provided after the course.

Payment should be made at least a week before the training commencement to FINESKILL TRAINING

CENTER account, as indicated in the invoice, to enable better preparation.

Upcoming Scheduled Sessions

Start Date End Date Location Price

10 Aug 2026 14 Aug 2026 Online $1,100

17 Aug 2026 21 Aug 2026 Online $1,100

24 Aug 2026 28 Aug 2026 Online $1,100

31 Aug 2026 04 Sep 2026 Online $1,100

07 Sep 2026 11 Sep 2026 Online $1,100

14 Sep 2026 18 Sep 2026 Online $1,100

21 Sep 2026 25 Sep 2026 Online $1,100

28 Sep 2026 02 Oct 2026 Online $1,100

Ready to enroll or request a customized program? Book online or contact us:

mailto:info@fineskilltrainingcenter.com


Register Online Now

Email: info@fineskilltrainingcenter.com | Website: www.fineskilltrainingcenter.com

https://www.fineskilltrainingcenter.com/courses/training-course-on-real-estate-private-placement-offerings

