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Programme Curriculum

Training Course on Marketing Networking & Relationship Building

Introduction

In the dynamic field of marketing, effective networking and relationship building are essential for

career growth, collaboration, and business success. This training course on Marketing Networking

& Relationship Building focuses on strategies to cultivate meaningful connections within the

industry, both through in-person events and online communities. Participants will learn how to

leverage networking opportunities to expand their professional circles and enhance their marketing

efforts. Building strong relationships can lead to valuable partnerships, mentorship opportunities,

and increased visibility in the marketing landscape. This course empowers participants to engage

with peers, industry leaders, and potential clients effectively. By mastering the art of networking,

attendees can create a supportive professional network that fosters collaboration and innovation.

Through a combination of theoretical insights, practical applications, and hands-on activities,

participants will gain the skills needed to network effectively and build lasting relationships. From

attending industry events to engaging in online communities, this course provides a comprehensive

approach to networking in the marketing field. Ultimately, participants will leave equipped with

actionable strategies to enhance their networking capabilities and build a robust professional



network.

Course Objectives

1. Understand the importance of networking in marketing and career development.

2. Explore different types of networking opportunities (events, online communities).

3. Develop skills in effective communication and relationship building.

4. Learn strategies for leveraging social media for networking.

5. Create an actionable networking plan tailored to individual goals.

6. Analyze the role of mentorship in professional growth.

7. Engage effectively with industry influencers and peers.

8. Measure the impact of networking efforts on career and business success.

9. Stay updated on trends in networking and relationship building.

10. Create a comprehensive strategy for maintaining and nurturing professional relationships.

Target Audience

Marketing Professionals

Brand Managers

Business Development Managers

Entrepreneurs and Startups

Sales Executives

Students in Marketing and Business

Non-Profit Organization Leaders

Course Duration: 5 Days

Course Modules

Module 1: Introduction to Marketing Networking

Overview of the role of networking in marketing.

Understanding the benefits of building a professional network.

The differences between networking, relationship building, and socializing.

Case studies highlighting successful networking outcomes.

Module 2: Types of Networking Opportunities

Exploring various networking avenues: industry events, conferences, workshops.

The role of online communities and platforms (LinkedIn, forums).

Understanding the value of informal networking (coffee chats, meetups).

Practical tips for identifying networking opportunities.

Module 3: Effective Communication Skills



Techniques for initiating conversations and making connections.

Understanding the importance of active listening and empathy.

Strategies for crafting an engaging elevator pitch.

Best practices for follow-up communication after networking events.

Module 4: Leveraging Social Media for Networking

Utilizing platforms like LinkedIn, Twitter, and Facebook for professional networking.

Techniques for building an online presence and personal brand.

Strategies for engaging with industry influencers and thought leaders.

Best practices for sharing valuable content and insights online.

Module 5: Creating an Actionable Networking Plan

Steps for developing a personalized networking strategy.

Setting specific networking goals and objectives.

Identifying target individuals and communities to engage with.

Techniques for measuring networking success and progress.

Module 6: The Role of Mentorship in Networking

Understanding the value of mentorship in professional development.

Techniques for finding and approaching potential mentors.

Strategies for cultivating mentor-mentee relationships.

Case studies of successful mentorship experiences.

Module 7: Engaging with Industry Influencers

Techniques for identifying and connecting with key industry figures.

Strategies for building mutually beneficial relationships with influencers.

Understanding the impact of endorsements and collaborations.

Practical exercises in influencer engagement.

Training Methodology

Interactive Workshops: Engaging discussions and hands-on activities.

Practical Demonstrations: Real-world applications of networking strategies.

Group Projects: Collaborative problem-solving and strategy development.

Expert Presentations: Insights from industry leaders and practitioners.

Case Studies: Analyzing successful networking strategies in marketing.

This course is designed to equip participants with the knowledge and skills necessary to network

effectively and build strong professional relationships, ensuring that they can advance their careers

and enhance their marketing efforts through meaningful connections.



Register as a group from 3 participants for a Discount

Send us an email: info@fineskilltrainingcenter.com or call +254769199797

Tailor-Made Course

 We also offer tailor-made courses based on your needs.

Key Notes

a. The participant must be conversant with English.

b. Upon completion of training the participant will be issued with an Authorized Training

Certificate

c. Course duration is flexible and the contents can be modified to fit any number of days.

d. The course fee includes facilitation training materials, 2 coffee breaks, buffet lunch and A

Certificate upon successful compl

Upcoming Scheduled Sessions

Start Date End Date Location Price

10 Aug 2026 14 Aug 2026 Online $1,100

17 Aug 2026 21 Aug 2026 Online $1,100

24 Aug 2026 28 Aug 2026 Online $1,100

31 Aug 2026 04 Sep 2026 Online $1,100

07 Sep 2026 11 Sep 2026 Online $1,100

14 Sep 2026 18 Sep 2026 Online $1,100

21 Sep 2026 25 Sep 2026 Online $1,100

28 Sep 2026 02 Oct 2026 Online $1,100

Ready to enroll or request a customized program? Book online or contact us:

Register Online Now

mailto:info@fineskilltrainingcenter.com
https://www.fineskilltrainingcenter.com/courses/training-course-on-marketing-networking-and-relationship-building
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